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The Meeting Notetaker and Al Copilot Landscape

With Al notetakers and copilots on the rise, it’s helpful to understand how different tools approach
features and functionality. This snapshot offers a side-by-side look at the current ecosystem of
meeting notetakers and enterprise search tools.

Use this guide to find the right fit for your team or business.
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& Summary

The purpose of the meeting was to discuss
strategies for improving team building within the
organization. The meeting was attended by the entire
team, including the team leader, managers, and other
members. Discussions included the importance of
communication, trust, collaboration, and
appreciation.
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+ Usability \ssues Minor navigationssues reparted especialy

- Feature Requests Usersrequested an export featurefor
reports and a customizable homepage.

+ Performance: Page load times were satisfactory, though some
users noticed delays with large data sets.

+ Next Steps: Prioritize fixing navigation issues and explore
adding the most requested features.
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Category

Description

Good for

Generalized notetakers

Sales-focused notetakers

Platform notetakers

Niche and new notetakers

Enterprise search platforms

Lightweight tools for meeting
notetaking, often team-agnostic

Tools optimized for revenue teams,
pipeline tracking, CRM sync

Meeting support tied to the largest
platforms

Just-launched notetaking tools from
adjacent Al players

Independent search tooling that connects
disparate content and data

Meetings only. Product strengths focus
on meeting notetaking and connected
action items only

Sellers and sales leaders. Most often
used for sales teams to optimize their
pitch and delivery.

One-platform shops. Groups that work
in a single environment to collaborate,
or only require quick notes.

Private use. Individuals and small
teams that keep recordings and notes
for themselves.

Advanced needs. Find answers in
massive datasets, and build agentic
fleets of digital workers.

Read Al

Industry-leading meeting notetaker and
Al copilot that takes notes, answers
questions about your data, and
proactively recommends next steps.

Enterprises and teams of any size
ready to see value immediately. No
setup, no learning curve, and at an
accessible price point.




Evaluating the Meeting Notetaker Landscape Key Takeaways:

¢ Cut meeting time and busywork:
Teams using Read Al attend
20% fewer meetings and save
20+ hours per month per person
through meeting notetaking,

Key

¥ = strong native support
® = limited functionality
= not available or extremely limited

Niche and new

Sales-focused
notetakers

notetakers
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notetakers

Al-powered transcription,

summaries, action items ® ® copilot support, and enterprise
search.

Native integrations o @

Enterprise search ) o @ o ¢ Instant Al, zero setup: Read Al
is plug-and-play. No training, no

Eﬁg‘::,";,gﬁ’t‘g'zﬂ;’;‘:s coaching, @ @ @ o configuration, just immediate
value.

Custom templates o (<)

Robust admin controls ® ¢ Works where you work: Native
integrations across your existing

E:;esrg‘r:i:fi;;evel privacy o tools—Meet, Zoom, Slack,
Teams, email, and more—create

Simple setup @ @ an unlimited context window.

Voice agent 4 .

© @ © ® * Automates your entire

Al-enabled manual notes ) ) ) workflow: Read Al connects
meetings, messages, calendars,

Per person enterprise licenses . .

for IZSs than $25pa month o CRM, pdfs, and docs with just a

few clicks, turning insights into
action automatically.

Evaluating the Enterprise Search Landscape

Key

¥V = strong native support

Don't Just Take It From Us

® = limited functionality
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platforms

= not available or extremely limited

“| tell people all the time,
if you don’t have Read Al,
you’re losing out.”

Enterprise search

S
<

Native integrations

<

Lauren G., director of strategic

25+ integrations communications, Nitrogen PR

8 e

Agentic Al deployment

Al-powered transcription,
summaries, action items

8 @ o

“It learns me—and it’s
starting to think like | do.”

©@ O

Recommendations, coaching,

and insights across channels Tony R, IT Sales Executive, Particle41

Robust admin controls

8 8
<

Enterprise-level privacy X X X
and security “Read Al isn’t just keeping
pace with the Al-driven
workplace—it’s actively
attempting to shape its

future.
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Simple setup

]

Executive-led implementation

@
<

Per person enterprise licenses eMarketer

for less than $25 a month
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